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fdquret =11 fauurel fdarzen3r 3 3rel

(MEANING OF MARKETING OR MARKETING CONCEPT)
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3IEvIRIol bl faen & fere fauurel & 3rel bl cIe ol dicl fdgrell I ol 91l 3 dic fer 8-
(1) Uroll =11 3chivt fdaent are a (11) oril fdaRen3t arcll

(1) fauurel Addeell URFURISIA [AIREIRI (Traditional Concept of Marketing)

fauurel JAFdoelt uIFuIeIA a Jchbivl faarzen3t o ufIsmr :

(1) CI3AcT, Tl Bd Telich D 3o, "fauviet 3 d sl URIcol 9rfdiet & Sit a3l 3112 Adrail
b AdIfdcd 83AI6¢RUI DI UHITAA D] 3 312 Iolcb dlfeId A1 bl sIazer wd 3l [a2da3il
3iIR AdI3ll & difdicd DI dceiol 4 Sil 8t fdbenv Bldl & d 314 fduurer i Uf¥HNI b 3iocsid
3Ictt 3} A1el 81 331 PRI & fe1e Sl oiifcia fda=ur o1 ! fdpel Sirdr 8 as #ff fauurel &b sioaei
31l 3l #Mifcrcp farRur A 31ef a3l Dl B ellol A GAR FeAlof UR dISTol Bd 361Dl A8 Dol A




(11) faaurel JAsdeelt sirerfold fARENRT (Modern Concept of Marketing)

fduuret bt smegforad AT ofdlot I {2 fdaremt b ufsm :

(1) Ul dAcpreff & et 4, "IusdlcpI Al bl AMARADAIN B 367U IcUIGo! APAAISI DI
JHARNISIA ol Dl MARDAIN DI IR GRI {GRIT Sifol dicll 372 f[Auulel baciiAdl
31"4 [$ADI 31 B & b IUSIDI Dl AP D IIGRIR RIUIRIT GRI ScUIG 3 AHRIISIO!
fopar sr 8 31l Hivl & 3Io7U IcUlGol Dot bl febar fauurel waetiddt 8




fdgurol bl UIFURIeI Bd 3Mi¢lfold AR o 3lor?
(DISTINCTION BETWEEN TRADITIONAL AND MODERN
CONCEPTS OF MARKETING)

(1) SUHITPI AodIfSC (Consumer satisfaction)- URFURISIA [ATRENRT 33N DI SFUIGD A IUSIITHI (b Ugdlol
bl eff 3TI? I cIrel IR PRD All ciidbol 3elford faarRenI 9 3usiicpr bl Aodite siforart 2l dis sit
forattetr foretr SusiicpI b AodiSe &b 3iuol fotetiv DRl Dl eI AT (Ich olal el ADl Bl

(2) CIIH DHATGII (Profit earning)- UFURIGIA [AAREIRT 9 CII91 DIl R DRI &l cifdbol 311l bl fdarerr
SUBIITDI DI AU6(ISC BID Bl I8 DIHMRII SIT ADAI 3

(3) fauurel @RIl 3 URIUfsd IIgeeI (Mutual relationship between marketing functions)- U2dUIold
fdarzemnt 3 fduuret & orIf 9 urRIul¥d JAedotl A1 Al o1 8l ofal 1 fib2 dgd @bt oIl cifdbel 3irelfoid faaremt
31 fduutel & UID 8171 3 Aol MARADI 8l ofdl & afcd 3ot Add! forilsTol Ud Astoas 8t siforart 31 felelr
SoIb BhIDUI B IUSHIDI AodIive o1l Dl ST ADdl 3

(4) SUHITPI-IIICIA (Consumer-oriented)- UFURGIA fAaReR a3d-Adicrd &ff cifdbol smelfolcd faamerRr
SUHITDI AT 31 SADI 31 A 3 [ URFRIGIA [RAREIRT 3 fOIAIAT DT &RIlel a¥¢] b IcUIGel U2 8l dioged
oI 3112 {01 BT BRI eer B I cifdbol 3imelford fAaremiail 3 forfdansll oI &iiel 3usipI U2 Bbiogd &
SUAITDISI Dl SMAQADAISI DI Ul ST SIIel & 312 3culGol Pl 32T B 3lo[-U TolIRII SIIel 3



(5) SUHITPI 3oIAo¢ITol (Consumer research)- 3MIEIfold fAAIENRT 3USTITHI 3To[Ao¢IIol U2 IART oI
@20l UR SlIR Gl 3 SIdfdb URFURISIA fAIREIRI 31 53ch! Ma9=Iddl olal efil

(6) SUMHITPI BCATUI (Consumer welfare)- SIEIfold fAaIenRI oI Slddlciiol 3692 IUITHI DUl
3 Sldfcb URFURIGIA fAIREIRI 3 33Dl DIs IeTal olal el $ALCTV 31l Igol-3Ad0l b I Dl ddl

3010l DI 3t cIelrd fAUuuTel I &l HToll SIIdI 3l

(7) ATHISID IFAGIRICA (Social responsibility)- 3Elfold fAamen2:1 3 AMAISID IraIRied 8if 3
SIISI Sllol ol & SIdicd UFURISIA [AdRERI 3 DI DIs JTol olal &Il 33 Addoe 0 oI
3RGIRIa I 31l & b fAuuret bl AeT=T AATST DI I < U= 3ferd UbIR bt a(] Sireil aifael




fdauTel @I 3591 (OBJECT OF MARKETING)

"I191l Scurgel fdbarsit & JdATGT, fauuTol a1 3593 9l drordi=r sTaeAmArsit &1 gict a2oir 21"

18ft T3 DI IcUIGol HolA Dl MAADAISI DI U Dol P fer1e fdvar Sirer 31 camuri¥ed fepaait
DI 369 SUHITDI DI AV d ATV IUCT6E] D61l 3] SAUIID ¢lIs] A8l DI UV Sol Il BIAT Bl
218 f[AuvIel DI 3593 oldl Bl 31 3161 B UsIicIoficT Yol 9 drold AT bl MARADAIS HISTol, DUST
d dIplol A 8l Al o1dl 28l & afcd d 53 D&l 3Ie! d6 bl 31 TSIl dl 3RS A8 Bs
ADbd 3 fb Aol Ma9ADAI bl ®Is Hlew o8l 31 Sioll smagamdarsi 3 dafg sl 3doil &t
fduurer &1 foparsil 4 oft af.g sleftl cauIi3ad BRIt Bl Gt $116ll 3 dict SIl 3 (1) 3culgol (2) fdaull
fAUuIct T 359 53 G2 DII DI T Dol 8 3l Iculgd bl axq P sifoctdl 3URDI D
Ugdloll &l




fduvret bt s1idtap1 AT AB8Ca
(ROLE OR IMPORTANCE OF MARKETING)

URTol 1 3 dloldIT 3Ma9Adbre A eff il arold sircat-forelz e s 3iuoil sIa9Addr
b a3l DI T Yol fer=Ir D3 2l cifcbol 3IST 3rulcGo! e Udlol U fdoar Siidr 8 il
fdb cRIfcpoIA =1 uIf¥dIi3c Iusiiol &b U of Bldb2 ATERI d leARItci=I 3udlier b fe1e Bldr
52t o1 ufune 8 b fdfdioot UbR B sAezell, ul¥asel ieloil, siicre JIAL3i, fdcp wetr,
fdsiuet vd Ao Jagel 3iIic UR €=IIal fGRIT SiTel ool 81 3iIcIdbel 3USIIThI fddR (Consumer
Concept) DI 3MfEDIED Hlo=IAl dicicll 31 281 & fS1RId ufsumezdsu fduviel oI #Ascd 8t
olal dg 238l & dfcd 3 Difoad3t uf¥dciol st 3l 38 3| 3I: fduvIel ®I 31¢=RIel fduvrer
Udotld b fe1e l Aacauut o1l 8 afcd (1) Adrst, (1) forAidr, (111) 3usilepl, (1V) 3relcaazen
o fe1e st Ascauut 3




(1) AHAS D fe1e fauurel o1 Ascd
(Importance of Marketing to Society)

UHISI D fe1o fauvrer o1 Ascd foldol UDR 3:

(1) ASIIR bl AIALT (Facility of Employment)- ﬁm?ﬁ@mﬁmgﬁ’aﬂe UGTol bl SIIddt
8 I SIA-513 fauvrel fopamall 3 af gl Sl & AsieIR urel drel cafepal i e a oft
dafg Sl Siiedt 31 1=t 91 1951 9 fderu1 fep=mall (Distribution) 3 78 TIRA IRD clol g
fSToTcbl JRGRIT 361 2000 H TGD TIOIHOI 3 DAS 30 IRA 8l oril 31 VAl 3ieldrel & fob Al
a3 @ foteiu1 3 5 AfD 161 8 Al 4 RARD 3D [AUUIel 3 51 ZT 8| UD 3MoldIol D 3IORAR
G9I &bl Dt U IfTD DI 318161 35 UlCIIT UcAST AT 3UIST U A fAuurel 3 cfol 3l




£ (2) 2801-3A80l DI IR Uclol Dol (Delivery of Standard of Living)- fAUUI6I SIoTATERUI I ofil-
olRfl SR>V IUCToLI D2 Ioldb Io1-2Agol D IR A TG DA 3l $AD {18 SToIRATEIRUI DI of=Al-
olRfl Podail bl SieldRI Gol & fete fdsiuel vd Ao JAagiol ®I AsRI oI Sl 8 el
3olD! IR Soll & fb a¥ 3ol 18 [ UDR 3MARAD Ud cIHGRID 3l Sid SIfEIDIfEID
oAfcpl GRI 3ADI ST =l SIIAT & ¢l $RA 301 Bol-Asol b IR i gl eldl &l

® 3) sreiRIaIel DI HAooldIcd A ol (Saves the Economy from Depression)- fdUUIel

SIcIaZel I dAoct A Il 3l Al aI3Ml DI fAUUIel of Bl AT DA ABI 3 Bl AL AEDI GRI

3oIcb] SbeI of fdbal SIRT Al G9I 31 Ao iapIcT 31T SIRIST o1 ufdvimt geoiel gisl rdreil 9t

3CiD DI 8l SIdoll, Hc PR SIRisl, dRISHIRT el SiRlell Bd IR®ET 3R a8l SIRISi

53 UDR 3MEYfoid [dol aligdl Dl MAADAII P oRIR A DI IcUIGol D2 D 69l bl
i bl oI UfIuImai aardl 3l




® (4) el 3T 91 afg (Increase in National Income)- ST fdfdfool UBR &b sl bl STR—IBAIS b
301 (I3l I foreaiur fdverr Sier 8 al gor bt Pt aeqatl ik Aasl i dfyg & PrId
UfUIeaeu ACCRI 3R A dfg Blddl 81 AfS et UdR Dl axqall 3l Adi3il dl 3fse fopar Sirdr
3 Al ISR 31T odt 8t 35t 3l

AN

® (5) [l cierdl A @t (Reduction in Distribution Costs) - B 38l AUl crazer a3d
bIfdARUI eIPIAl # D8t Dl 8 [SRID ufvnazasu a3q & el # Dl d2 ¢t Sl 8 iSRRI
SIATIioad Il 3l AfS fSIHIAT G $ ¢II91 DI AATST (D oIl USURI STl & Al $ Ut AT
cirsiifodd BIdl 31 3618201 D {1, At fotaater S st Dl Decil U2 AT IUSITHI lolAcElol




31l o fere fauvrer o1 Aaca (Importance of Marketing to the Manufactures)

SIIEIfoT SRIITAIRID STold 3 B fotaaidl o fere it fduurel o1 s1acd fordol UDR 8:

(1) forllsIol ©d folulRll 3 ABRID (Helpful in Planning and Decisions)- B [oIAIAI & {10 of DI 31¢IRIoI RIAARI
ddotlt forilsiol ud foIuRRI clol 3 ABRID BIAT 3| 3SIDC] IcUIGo! AFdotl As Add2 oldl ¢RIl ST 8 [ g
[ I6l 3cUIGol B2 ADd 8 dicd A AlAD: eIl SIIl & fib 3usilep! fdb UdR bt ax [ oIt 41 g fob1 dca
U2 I3l & ool 2Ad dIcll P 3MeR i foreatdr gri o forn S 2 fob as fap=1 aeq @1 ud feb1 Ar 3 3cuiGol
@3] 2t 91 33 UDR #f D ADd & b IusITpIsll DI BRRI vd AAIADAISI D IR Bl RIGARI 3 {6l
SIId 8

(2) 3IRI 3ASlol H ABRID (Helpful in Income Creation)- fAUUTol DI 3[¢RIoT 3IRI olol A BIAI 81 BD RIARARI 3 3R
a0l bl ItcIRId fduurel fdeter o1 8l BIdr 31 531 A8 RIARIRI &b 3ie=T At ferel forstz Jaa1 31 afe fauuret
91101 GIRI IS Jlcid fotuler ¢l fererm & Al ©r forul U3 cerairer ol usifdd ol 3




(3) fA=UI 3 ABRID (Helpful in Distribution)- fAUUTGT b 31eeRIol Beb fotaiidr bl 16 3 b Ba-3A-bd
CIeI U2 el 31ferab-2A-3IfeID JAfderrsiold dogl A IUSITHIN DI a3 [dbA UcIol b2l aifau] 3iet
b 53 Ulcrisl o1 91 adl forainr Awet 8l Addr 8 fSrRidb! f[auuret wa-3-md it 3

(4) }g\aalsﬁ & 3IIGIol-UGIol # ABRID (Helpful in Exchanging Informations)- fduulel & fdisiool UDR
bl dgeidl gs uf¥ericr bl aoi fauuiel Udetid & Ul Ugdcdl 31 AfS As of Si SRl Al Dl 8
RICARI PIICIAIUAD ofdl el ADII 31 3ISIdel fofAldr Bd Iuslthl B G2 A oIkl fdbeilsfic g2
3 3I1: 3ol Gloll oI f3IcTIol dbI DR fduvrel GRI 3l fdb=Ir Sirdr 3



® (I1I) 3UIPI3il @ fe1e fAuuIel I ABcd (Importance of Marketing to Consumers) 3UdilcbI o fe1e 8ff fduurer

I DI AEd 8| SUSITDI DBl 3 31 uvtictt o1 Sirel Blotl aIfar 11T o a8 v 3ie1 31 fort U

dolldl W G100l B AAGIAI 3MUol fagaryui forui o fe1e age-2i didl i SiieidRl w2l & 32t UdR

3usilcpl ol 8ft aq bl 23l D A f[AuvIel b T12 3 SilelbR Blolt aIfaw] fduvrel & Silel B DRI 81 &4
STl 8 1o A1 3 SUHITDI AP A3l A R Al Bl 281 31 fuuTel oI dAsed 5 efte 3 8 31ferd 8
fdb SUMITHI b GIRI Sl e fSAT SIIAT & 3D cIoI819T 60 UfeI9Id 8t a bl clleld & dIchl 40 Uferord a3
& fAuuTel DI I 81 AT BRI S fob 31IST 891 AR 31 AL Gloil 3 TGII3L Ul 8 316 SCUIGD 3MUoll
tter Joaroer IUBITHISI A A1ad & 5111 b fduvutol o1=1 31 ot B2 a3 bl cirela dwet bl Sl A el
SUBTITDISIL DI TR B Fc< U2 SUcIeE] B3 AD|




(IV) 31eIcIaell o [e1e fduulel I #Aacd (Importance of Marketing to the Economy) Ueld G9I
bl srefceraeln 41 fduutol oI 3ol HEcd BIdI 5l Al DIS S9I Uil SToTdl DI 3fr I U2
eI qarferct &b azq 3uctsel B2l diadl 8 dl A fafdcol Ddloldl dI ABRI i VAl
RIGIT DI & clfcbol BAT 32l AT b=l STl 8 Siefch RIARIRI J3BIR D ATl AB=IeT
ol DI HIdoll olal 33T |
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